Online Lead Generation Connects With Customers

In today’s struggling economy, it is harder than ever for businesses who rely on sales for revenue to generate promising leads and book a solid
calendar of appointments. The last few months have proven that no company, no matter their reputation and size, is safe from the consequences of
the global recession. As the axe closes in, some companies are panicking and resorting to more pushy sales pitches, while others look for more

intelligent ways to spend their time and money in generating sales.

The nature of lead generation depends entirely on the decision process of the buyer. For more complex products and services, a complex decision
process is required. More and more buyers are now tuning out sales pitches while they cut all the unnecessary costs of their business. There are still

buyers out there, but they are getting more difficult to find and close successfully.

Since 2000, the number of sales organizations who have shifted their direct marketing budgets into the online channel is increasing drastically. The
internet has allowed for the development of extremely targeted lead generation campaigns that can provide the geographic, demographic and
psychographic data of the services. This online channel is growing rapidly, in part due to a number of software tools that have emerged, allowing
marketers to efficiently manage campaigns as well. Due to this emerging trend, there has been a drastic increase in online lead generation. According
to a recent GP Bullhound Research report released in January of 2009 titled “A Recessionary Environment Will Drive New Innovation in 2009”, online

generations are growing significantly every year, with a 71% increase over the last year.

Recently, the market has been amerced with online sales organizations that have the nasty habit of promising you the moon in leads. It can be very
hard to differentiate one from the other. This is due to the firms offering the same services, with nothing unique or advantageous for your business. It is

more important now than ever before to differentiate yourself in any market that is fighting for every dollar.

TeleArk provides quality and reliable lead generation, sales prospecting and appointment setting program leverages proven techniques to attract
quality and reliable leads. Their Business-To-Business lead generation campaign is specifically designed to understand your business from beginning
to end. TeleArk’s services offer the right solutions for any sized business. Their outbound solutions include more than lead generation; sales
prospecting, appointment setting, invitation to seminars and trade shows, customer database cleansing, phone surveys and more. TeleArk also offers
inbound solutions that include order taking, customer service and support. These services create much needed capacity for any business that is wants

to avoid down-sizing.

Online lead generation offers an affordable, measurable avenue to help a company increase their closing more consistently. TeleArk will help any
client gain more prospects through its lead generation and appointment setting services. The primary reason that drives numerous businesses to
outsource their cold calling is the need to channel their energies on closing. TeleArk recognizes that additional sales growth is essential for any
company so they will give each client the support they need to build up their sales. The leads that TeleArk provides are all "golden opportunities”
because they want the best for their customers.
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